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“Must have”/”Value 
add”

 

Sample
Equity Sales & Trading Key Content and 

Capability Requirements

The slides presented here are extracts from larger presentations, consequently some will appear out of context.  They 
are presented only as indicative samples of Burton-Taylor Market Intelligence, Strategic Planning or Revenue 

Generation activity.

The data shown may not be current and should not be used in decision making.
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B-T’s Add: 
Advanced 

decision dataTM is 
used to produce 
an aggregated 
set of key user 

needs, ensuring 
that product 

requirements are 
focused and 

differentiating. 

Because different 
users follow 

different workflows, 
they have different 
needs.  B-T’s Add: 
Advanced decision 

dataTM enables 
your product teams 

to clearly 
differentiate the 

“Must have’s” from 
the “Value add’s” 

and the “Don’t 
need’s”, and...

…because 
competitor 

strengths and 
weaknesses 
vary, B-T’s 

Add: 
Advanced 
decision 
dataTM 

illustrates, for 
your sales 
teams, the 
areas of 

immediate 
advantage.
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