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“Why they buy”
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Financial Information and Analysis -

 

Investment Banking

The slides presented here are extracts from larger presentations, consequently some will appear out of context.  They 
are presented only as indicative samples of Burton-Taylor Market Intelligence, Strategic Planning or Revenue 

Generation activity.

The data shown may not be current and should not be used in decision making.



+ Client Insight + Competitor Intelligence + Customer Satisfaction + Company Value

Add: Advanced decision data TM

B-T’s Add: 
Advanced 
decision 
dataTM 

ensures that, 
before you 
choose to 

enter a 
market, you 
have a clear 

understanding 
of why a 

prospect will 
select your 

product over 
the 

competition, 
and...

…B-T’s Add: 
Advanced 
decision 
dataTM 

ensures that 
you 

emphasize the 
most 

important 
product 

attributes, as 
well.
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